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For immediate release 


28 July 2015 


U.S. FDA Accepts for Review CSL Behring’s BLA for its Novel 


rVIII-SingleChain Therapy for Patients with Haemophilia A 


CSL Limited (ASX:CSL; USOTC: CSLLY) announced today that the U.S. Food and 


Drug Administration (FDA) has accepted for review CSL Behring’s Biologics License 


Application (BLA) for its novel investigational recombinant factor VIII single-chain (rVIII-


SingleChain) for the treatment of haemophilia A. In the pivotal clinical trial, rVIII-


SingleChain met all primary endpoints. 


Haemophilia A is a congenital bleeding disorder characterized by deficient or defective 


factor VIII. People with haemophilia A may experience prolonged or spontaneous 


bleeding, especially into the muscles, joints, or internal organs. The condition affects 


approximately 1 in 6,000 male births. 


“CSL Behring has one of the industry’s largest portfolios of biotherapies that improve the 


care and well-being of patients with a bleeding disorder,” said Dr. Andrew Cuthbertson, 


Chief Scientific Officer and Director of R&D, CSL Limited. “Our scientific expertise and 


relationship with the bleeding disorders community led us to seek further advancements 


in the care and treatment of haemophilia.  Today, we have the only recombinant single-


chain factor VIII product in late-stage development for the management of haemophilia A 


and we are excited to be one step closer to providing this innovative treatment to 


patients in the U.S.” 


The BLA submission is based on the AFFINITY clinical development program, which 


includes a phase I/III open-label, multi-center trial examining safety and efficacy. The 


pharmacokinetics of rVIII-SingleChain compared with recombinant human 


antihaemophilic factor VIII (octocog alfa) was also studied.  Study design details for rVIII-


SingleChain are available at clinicaltrials.gov. 


About rVIII-SingleChain 


Specifically designed for greater molecular stability, rVIII-SingleChain is the first and only 


single-chain factor VIII (FVIII) product in late-stage development for the treatment of 


haemophilia A. rVIII-SingleChain (also known as CSL627) has a strong affinity for von 


Willebrand factor, leading to greater stability and integrity of FVIII in circulation. 



https://www.clinicaltrials.gov/ct2/show/NCT01486927?term=CSL627&rank=1





  
 
 


Page 2 28 July 2015 
 


 


About CSL Behring 


The people and science of CSL Behring save lives around the world. We develop and 


deliver innovative specialty biotherapies, driven by our 100-year promise to help people 


with life-threatening conditions live full lives. With 14,000 employees and operations in 30 


countries, CSL Behring applies world-class R&D, high-quality manufacturing and patient-


centered management. 


 


CSL Behring therapies are used around the world to treat coagulation disorders including 


haemophilia and von Willebrand disease, primary immune deficiencies, hereditary 


angioedema and inherited respiratory disease, and neurological disorders in certain 


markets. The company’s products are also used in cardiac surgery, organ transplantation, 


burn treatment and to prevent haemolytic disease of the newborn. 


 


CSL Behring operates one of the world’s largest plasma collection networks, CSL Plasma. 


CSL Behring is a global biopharmaceutical company and a member of the CSL Group of 


companies. The parent company, CSL Limited (ASX:CSL), is headquartered in 


Melbourne, Australia. For more information, visit www.cslbehring.com. 


 


For further information, please contact:  


 


Investors:     Media:       


Mark Dehring      Sharon McHale      


Head of Investor Relations    Senior Director Public Affairs     


CSL Limited      CSL Limited 


Telephone: +613 9389 3407   Telephone: +613 9389 3425     


Email: mark.dehring@csl.com.au  Mobile +614 0997 8314     


Email: sharon.mchale@csl.com.au    



http://www.cslbehring.com

mailto:mark.dehring@csl.com.au

mailto:sharon.mchale@csl.com.au

http://www.csl.com.au
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CSL announces record A$1 billion share buyback 


Melbourne, Australia – CSL Limited (ASX:CSL) today announced a new on-market share 


buyback of up to A$1 billion. The new buyback will be the largest ever undertaken by the 


company as part of its regular buyback program. 


Speaking at CSL’s Annual General Meeting in Melbourne today, CSL Chairman Professor John 


Shine said the Board of Directors was pleased to announce its ninth share buyback in 10 years.   


“Buybacks continue to be a very efficient way of delivering positive value to all our shareholders. 


Those choosing to retain shares own a bigger portion of the company, which helps to boost 


their investment returns,” Professor Shine said.  


Through its previous buybacks, CSL has purchased 23% of its shares at some A$5.16 billion, 


contributing to a 23% increase in earnings per share. 


“Our ability to undertake another buyback of this scale is testament to CSL’s strong financial 


position and excellent cashflow. This has also enabled us to continue increase dividends to 


shareholders while continuing to invest in manufacturing expansions and innovation,” he added. 


In FY2015, CSL increased dividends to shareholders by 10% in US dollars, which for its 


Australian shareholders converts to an increase of 39% over the prior year.  


Professor Shine said earnings per share growth this financial year will again exceed profit 


growth expectations as shareholders benefit from the ongoing effect of past and current share 


buybacks. 


At yesterday’s closing price of A$89.25, an A$1 billion buyback represents approximately 11.2 


million CSL shares or around 2.4% of CSL’s issued share capital.    


About CSL 


CSL is a global biopharmaceutical company that develops, manufactures and markets 


biotherapies to prevent and treat rare and serious human diseases.  CSL owns major facilities 


in Australia, Germany, Switzerland, the United Kingdom, and the United States, and employs 


over 14,000 people in more than 30 countries.  For more information about CSL Limited, visit 


www.csl.com.au. 


Media Contact:    


Sharon McHale 


Head of Public Affairs   


Phone: +61 409 978 314  


Email: sharon.mchale@csl.com.au   


Investor Contact:  


Mark Dehring 


Head of Investor Relations  


Phone: +61 3 9389 3407  


Email: mark.dehring@csl.com.au 


 



http://www.csl.com.au/

mailto:sharon.mchale@csl.com.au

mailto:mark.dehring@csl.com.au






  
 


 


For immediate release 


23 April 2015 
 


GORDON NAYLOR TO LEAD CSL’S GLOBAL INFLUENZA VACCINE BUSINESS
 


CSL Limited (ASX:CSL; USOTC:CSLLY) – CSL today announced that Gordon Naylor 


will lead CSL’s new global influenza vaccine business, which is planned for launch at the 


start of 2016. Mr Naylor is currently the Company’s Chief Financial Officer and has held 


executive management responsibility for CSL’s existing vaccines and pharmaceutical 


subsidiary, bioCSL, since 2012.  


 


In October 2014, CSL agreed to acquire Novartis’ global influenza vaccine business for 


US$275 million, and foreshadowed intentions to combine it with bioCSL. Completion of 


the acquisition is planned for 31 December 2015 and remains subject to regulatory 


approvals in a number of jurisdictions.  


 


The combination of the two businesses is expected to create the world’s second largest 


influenza vaccine manufacturing company with plants in the US, UK, Germany and 


Australia, a diversified product portfolio and strong pandemic capabilities in its major 


centres of operation. The business will continue to manufacture, in-license and distribute 


a broad range of vaccines and specialty pharmaceuticals in Australia and New Zealand. 


 


“Gordon is a proven leader with the experience to integrate two strong vaccine 


companies and build a highly focused, growth-orientated global business,” said CSL’s 


Chief Executive Officer and Managing Director, Paul Perreault. 


 


Since joining CSL in 1987, Mr Naylor has held a number of global operations and 


general management positions; serving as the Company’s Chief Financial Officer since 


2010. He has played important leadership roles in CSL’s internationalisation, most 


notably in the successive integration of CSL Plasma and Aventis Behring. Mr Naylor 


then led the transformation of CSL Plasma, creating the globally integrated, low-cost 


supply chain that underpins CSL’s operations today.  


 


“Gordon’s extensive experience positions him well to lead the new organisation,” Mr 


Perreault said. 


 


Mr Naylor will continue in his current role throughout a transition period with his 


successor. bioCSL’s operations will continue under the management of the current 


leadership team until completion of the acquisition of the Novartis influenza vaccine 


business. An international search will shortly commence for Mr Naylor’s successor as 


Chief Financial Officer, allowing for a planned transition process.   
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For further information, please contact: 


 


Investors:     Media:       


Mark Dehring      Sharon McHale      


Head of Investor Relations    Senior Director Public Affairs     


CSL Limited      CSL Limited 


Telephone: +613 9389 3407   Telephone: +613 9389 3425     


Email: mark.dehring@csl.com.au  Mobile +614 0997 8314     


Email: sharon.mchale@csl.com.au    



mailto:mark.dehring@csl.com.au

mailto:sharon.mchale@csl.com.au






  
 


 


For immediate release 
17 June 2015 


 
CSL Behring to Present Pivotal Data for rVIII-SingleChain and 


rIX-FP at ISTH Congress 


CSL Limited (ASX:CSL; USOTC:CSLLY) today announced that CSL Behring will 
present more than 20 abstracts, including five oral presentations, from across its 
hematology portfolio of investigational and branded products at the 2015 International 
Society on Thrombosis and Haemostasis (ISTH) Congress being held in Toronto June 
20 through 25.  The presentations will include pivotal trial data for two of its late-stage 
recombinant products – its novel recombinant factor VIII SingleChain (rVIII-SingleChain) 
compound for hemophilia A and its long-acting recombinant factor IX albumin fusion 
protein (rIX-FP) for hemophilia B.  
 
Hemophilia is an inherited bleeding disorder caused by missing or defective proteins that 
prevent the blood from clotting normally.  The condition affects more than 175,000 
people worldwide, the majority of whom have hemophilia A.i  
 
“CSL is proud to be sharing a significant amount of new scientific and clinical research at 
ISTH’s 2015 conference,” said Dr. Andrew Cuthbertson, Chief Scientific Officer and 
Director of R&D, CSL Limited. “I am particularly excited that data from our phase III 
pivotal studies, for both rVIII-SingleChain and rIX-FP, will be presented publically for the 
first time.  These product candidates hold great promise and potential, and could offer 
patients strong and sustained efficacy and improved convenience with less frequent 
dosing, two key areas of unmet need.  These data, along with abstracts for other R&D 
candidates and products in our coagulation franchise, reinforce the depth and breadth of 
CSL Behring’s knowledge and commitment to advancing the care of patients with 
serious medical conditions and confirms that we remain on track with our development 
timelines for rVIII-SingleChain and rIX-FP that we announced at our most recent 
Research and Development Briefing held on 3 December 2014.” 
 
About rVIII-SingleChain 
 
rVIII-SingleChain is a novel recombinant single-chain factor VIII (FVIII) construct 
specifically designed for greater molecular stability.  It uses a strong covalent bond that 
forms one structural entity, a single chain, to improve the stability and half-life of FVIII.  
 
The Phase III trial, a part of the AFFINITY clinical development program, is an open-
label, non-randomized, multi-center study evaluating the efficacy, safety and 
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pharmacokinetics of rVIII-SingleChain. Study design details for rVIII-SingleChain 
(CSL627) are available at clinicaltrials.gov. 
 
About rIX-FP 
 
CSL Behring engineered rIX-FP to extend the half-life of recombinant factor IX through 
genetic fusion with recombinant albumin. CSL Behring selected albumin as its 
recombinant genetic fusion partner for its coagulation factor proteins due to its long 
physiological half-life. In addition, albumin has been shown to have a good tolerability 
profile, low potential for immunogenic reactions and a well-known mechanism of 
clearance. The cleavable linker connecting recombinant factor IX and recombinant 
albumin has been specifically designed to preserve the native function of the coagulation 
factor in the fusion protein, while benefiting from recombinant albumin’s long 
physiological half-life. 
 
In February 2015, the U.S. Food and Drug Administration accepted for review CSL 
Behring’s Biologics License Application (BLA) for rIX-FP.  In March 2015, the European 
Medicines Agency (EMA) started the Centralized Procedure for reviewing CSL Behring’s 
Marketing Authorization Application (MAA) for rIX-FP. Upon regulatory approvals, rIX-FP 
will provide hemophilia B patients with a long-acting treatment option with dosing 
intervals up to 14 days. 
 
The PROLONG-9FP clinical development program for rIX-FP covers patients from the 
age of 1 to 61 years. Studies in the program were conducted as open-label, multicenter, 
safety and efficacy studies of rIX-FP in previously treated patients with hemophilia B (FIX 
≤ 2%).  Study design details for rIX-FP (CSL654) are available at clinicaltrials.gov. 
 
About CSL Behring 
 
CSL Behring is a leader in the plasma protein therapeutics industry. Committed to saving 
lives and improving the quality of life for people with rare and serious diseases, the 
company manufactures and markets a range of plasma-derived and recombinant 
therapies worldwide.  
 
CSL Behring therapies are used around the world to treat coagulation disorders including 
hemophilia and von Willebrand disease, primary immune deficiencies, hereditary 
angioedema and inherited respiratory disease, and neurological disorders in certain 
markets. The company’s products are also used in cardiac surgery, organ transplantation, 
burn treatment and to prevent hemolytic disease of the newborn. 



https://www.clinicaltrials.gov/ct2/show/NCT01486927?term=CSL627&rank=1

https://www.clinicaltrials.gov/ct2/show/NCT01496274?term=CSL654&rank=4
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CSL Behring operates one of the world’s largest plasma collection networks, CSL Plasma. 
CSL Behring is a global biopharmaceutical company and a member of the CSL Group of 
companies. The parent company, CSL Limited (ASX:CSL), is headquartered in 
Melbourne, Australia. For more information, visit www.cslbehring.com. 
 
For further information, please contact:  
 
Investors:     Media:       
Mark Dehring      Sharon McHale      
Head of Investor Relations    Senior Director Public Affairs     
CSL Limited      CSL Limited 
Telephone: +613 9389 3407   Telephone: +613 9389 3425     
Email: mark.dehring@csl.com.au  Mobile +614 0997 8314     


Email: sharon.mchale@csl.com.au    
                                                      
i World Federation of Hemophilia. Report on the Annual Global Survey 2013 



http://www.csl.com.au/

http://www.cslbehring.com/

mailto:mark.dehring@csl.com.au

mailto:sharon.mchale@csl.com.au
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Australia’s Innovation System Could Deliver More  


Melbourne, Australia – Australia’s System of Innovation has the potential to deliver significantly 


more in terms of economic productivity, CSL told a Senate Inquiry in Melbourne today.   


Mr Gordon Naylor, CSL Chief Financial Officer and Dr Andrew Cuthbertson, Chief Scientific Officer, 


told the Senate References Committee Inquiry into Australia’s System of Innovation “Australia has a 


world class medical research sector but too often the intellectual property it generates is either not 


translated from an idea into a product or goes offshore for development at a very early stage and 


Australians miss out on the real economic payback”. 


CSL outlined two strategic reforms that could help Australia generate significant economic returns on 


its investment in basic research, starting with targeted funding for translational research. 


“If 20% of grants made from the new Medical Research Future Fund were targeted at translational 


research, that is, assisting fundamental science move closer to its practical application, it would 


increase the likelihood that the large investment the Australian Government makes in basic research 


would actually translate into products that can be taken through to market” said Dr Cuthbertson. 


For Australia to reap the full economic benefits of locally developed intellectual property, CSL urged 


the Inquiry to focus on increasing the country’s attractiveness as a location for advanced 


manufacturing. 


“Translating science to proof of concept increases the value of intellectual property enormously, but 


when Australia earns royalties on invented here but does not get the returns on made here it does 


not secure the full range of benefits from its innovation system”, said Mr Naylor. 


“It is the final stage of product commercialisation, the large scale manufacturing for supply to global 


markets, which is one of the most lucrative from a national productivity perspective”. 


“Australia has a well-educated and highly skilled workforce, good universities, an effective research 


sector, low sovereign risk and high living standards.  But we are not currently tax competitive with 


countries like Switzerland, Ireland, Singapore, and the UK”.    


CSL suggested that in order to become competitive internationally and capture high-tech investment 


that would not otherwise take place here, Australia could introduce a highly targeted differential 


corporate tax rate for advanced manufacturing based on Australian intellectual property. 


“We shouldn’t be content with underwriting medical research for other nations to commercialise. With 


some sensible, strategic reforms Australia could be reaping those benefits for itself”, they said. 


A full copy of the statement to the Senate Economics References Committee Inquiry into Australia’s 


Innovation System is available here. 


 


Media Contact 


Sharon McHale, Head of Public Affairs, CSL Limited 


Phone: +61 409 978 314  


 


 



http://www.csl.com.au/

http://www.csl.com.au/docs/739/335/Opening%20Statement%20for%20Senate%20INNOVATION.pdf






  
 


 


For immediate release 
12 August 2015 


Strong Full Year Result  
Double digit growth in albumin and specialty products 


CSL becomes No.2 global influenza vaccines manufacturer 
New Privigen® facility completed 


Board to consider further share buyback 


CSL Limited (ASX:CSL; USOTC:CSLLY) today announced a net profit after tax (NPAT) 
of US$1,379 million for the full year ended 30 June 2015, up 6% on a reported basis 
when compared to the prior comparable period (PCP). NPAT grew 10% on a constant 
currency1 basis, after adjusting for the one-off costs2 associated with the acquisition of 
the Novartis influenza vaccine business. 
  
 
HIGHLIGHTS 


  
Financial 
• Sales US$5,459 million, up 2% on PCP  


o Up 7% at constant currency1  
• EBIT US$1,758 million, up 7% on PCP 


o Up 12% at constant currency & after adjusting for acquisition costs2  
• NPAT US$1,379 million, up 6% on PCP 


o Up 10% at constant currency & after adjusting for acquisition costs  
• Earnings per share US$2.92, up 8% on PCP 


o Up 13% at constant currency & after adjusting for acquisition costs 
• Research and development investment was US$463 million  
• Final dividend3 increased 10% to US$0.66 per share, unfranked for Australian tax 


purposes, payable on 2 October 2015 
o Converted to Australian currency, the final dividend increased to 


approximately A$0.90 per share, up 39% on PCP. 
 
 
                                                      
1 Constant currency removes the impact of exchange rate movements to facilitate comparability. See end note 
for further detail.  
2 One-off costs totalling $22 million connected with the acquisition of the Novartis influenza vaccine business 
3 For shareholders with an Australian registered address, dividends will be paid in A$ at an amount of 
A$0.899910 per share (at an exchange rate of A$1.3635/US$1.00), and for shareholders with a New Zealand 
registered address, dividends will be paid in NZD at an amount of NZ$1.006104 per share (at an exchange rate 
of NZ$1.5244/US$1.00). The exchange rates used are fixed at the date of dividend determination. All other 
shareholders will be paid in US$.  
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Operational 
•   Acquisition of Novartis‘ global influenza vaccine business 
• bioCSL business turnaround  
• Hizentra® (subcutaneous immunoglobulin) - European Medical Agency & U.S. Food 


and Drug Administration (FDA) approved flexible dosing 
• CSL 654 (rIX-FP) - license application submitted to U.S. and European regulators 
• CSL 627 (rFVIII-SingleChain) – license application submitted to U.S. FDA 
• CSL 112 (rHDL) – global phase IIb clinical trial recruiting rapidly 
• Major capital projects completed 
 
Capital Management 
• A$950 million share buyback completed 
• New buyback4 foreshadowed  
• New private placement foreshadowed 
 
“CSL’s solid 2015 results demonstrate our track record of delivering strong shareholder 
returns,” said CSL Chief Executive Officer and Managing Director, Paul Perreault. 
“Robust demand for our differentiated biotherapies continued, with albumin and specialty 
products growing at double digit rates. bioCSL is growing again with influenza vaccine 
sales increasing particularly well.” 
 
“We fast tracked the acquisition of the Novartis influenza vaccines business, which lets 
us get on with integration much earlier,” Mr. Perreault said. “CSL is now the second 
largest influenza vaccine manufacturer in the world - a sector we understand deeply. The 
combined business has an extensive product portfolio, broad global sales reach, 
specialized R&D and scaled manufacturing, positioning the business very well to 
compete globally.” 
 
“We also invested to support our future growth, completing a number of key projects and 
advancing our major multi-site facilities expansion program,” said Mr Perreault. “We 
recently ‘broke ground’ on our new recombinant coagulation manufacturing plant in 
Lengnau, Switzerland. We’ve completed validation runs in our new Privigen® facility in 
Broadmeadows, Australia and obtained U.S. FDA approval to commence operations in 
our recently completed base fractionation and albumin facility at Kankakee, in the U.S.,” 
Mr. Perreault added.  
 
                                                      
4 CSL reserves the right to suspend or terminate buy-backs at any time. 
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OUTLOOK (at FY15 exchange rates) 
 
CSL expects strong underlying demand for its products to continue in FY16, with sales 
growth similar to gains achieved FY15. The Company said the market place will remain 
competitive, particularly as new manufacturers and products emerge. 
 
“FY16 will be a critical year in investing in our sustainable growth,” Mr Perreault said. 
“We continue to invest substantially in our research and development pipeline. A major 
investment in our commercial capabilities will be made ahead of our anticipated launch 
of new recombinant coagulation products in 2017. Our significant capacity expansion 
coming on line in FY16 will trigger a lift in fixed asset depreciation. Notwithstanding these 
additional costs, we anticipate net profit after tax to grow by around 5%, with earnings 
per share growth to exceed profit growth. 
 
“Given the accelerated close of the Novartis deal, we are not yet in a position to provide 
guidance on this business beyond what was announced5 in October 2014. Consequently 
the gain on acquisition, integration costs and operational contribution are excluded from 
our guidance. We expect to provide an update on the outlook for this business in the 
coming months,” Mr. Perreault said. 
 
In compiling CSL’s financial forecasts for the year ending 30 June 2016 a number of key 
variables which may have a significant impact on guidance have been identified and 
these have been included in the footnote6 below.  
 
 
 
 
 
 
                                                      
5  On 27 October 2014, CSL announced the agreement to acquire Novartis’ influenza vaccines business. 
Estimates of the financial impacts of the deal were provided and can be found on the company website at 
www.csl.com.au/investors  
6  Key variables that could cause CSL’s actual results to differ materially include: the success of research and 
development activities, decisions by regulatory authorities regarding approval of our products as well as their 
decisions regarding label claims; competitive developments affecting our products; the ability to successfully 
market new and existing products; difficulties or delays in manufacturing; fluctuations in interest and currency 
exchange rates; legislation or regulations that affect product production, distribution, pricing, reimbursement, 
access or tax; litigation or government investigations; and our ability to protect our patents and other 
intellectual property.   
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OPERATING REVIEW 
 
CSL Behring sales of US$5,029 million increased 7% in constant currency terms when 
compared to the prior comparable period.  
 
Immunoglobulin product sales of US$2,326 million grew 5% in constant currency terms, 
with ‘normal’ immunoglobulin volumes growing 8%. 
  
Demand for intravenous immunoglobulin (IVIG) was led by Privigen®, with growth in 
Europe being particularly strong. Privigen’s expanded indication in Europe to include its 
use in the treatment of chronic inflammatory demyelinating polyneuropathy (CIDP) has 
underpinned this growth. This dynamic has contributed to the average IVIG sales price 
being adversely affected as a greater proportion of sales were made into lower priced 
markets. The U.S. market remains competitive. 
 
Demand for subcutaneous immunoglobulin (SCIG) was strong in both North American 
and European markets. CSL’s SCIG product, Hizentra®, offers patients the convenience 
of self-administration at home. In the U.S. the approval of flexible dosing has driven an 
increased penetration of the product into the Primary Immune Deficiency (PID) patient 
market. 
 
Albumin sales of US$754 million rose 12% in constant currency terms, driven by ongoing 
global demand. China continued to drive albumin performance boosted by improved 
penetration into Tier 2 and Tier 3 cities. CSL’s uniquely broad suite of albumin 
presentations provides an attractive portfolio of choice to customers.  
 
Haemophilia product sales of US$1,026 million grew 3% in constant currency terms. 
Plasma derived haemophilia sales increased 4%, notwithstanding an ongoing transition 
towards recombinant therapies. Growth was largely driven by demand for Beriate® in 
Brazil, Poland and Germany. Haemate® and Humate® sales grew in Eastern Europe, the 
Middle East, Africa and North America. Helixate®, CSL’s recombinant factor VIII, 
delivered modest growth following the successful introduction of a patient retention 
program. New entrants continue to make this market competitive. 
 
Specialty products sales of US$923 million grew 15% in constant currency terms, 
tempered by a sales decline of wound healing products in Japan. The remaining group 
of specialty products grew 18%, driven largely by strong sales of Kcentra®, Berinert® and 
Zemaira®. 
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Kcentra® (4 factor pro-thrombin complex concentrate) continued to grow strongly 
following the launch of the surgical indication approved by the U.S. FDA. In December 
the U.S. Centres for Medicare and Medicaid Services approved an extension to the new 
technology add-on payment for Kcentra® through to September 2015, recognising its 
significant clinical advancement in reversing the effects of warfarin in patients who 
experience acute major bleeding.  
 
Strong demand for Berinert® continued. Berinert® (C1-esterase inhibitor concentrate) is 
used for the treatment of acute attacks in patients with hereditary angioedema. In 2012, 
the U.S. FDA approved a label expansion to include self-administration and now in 
excess of 75% of patients are self-administering Berinert®. 
 
Zemaira®, which is used to treat Alpha-1 associated emphysema, grew strongly. CSL’s 
new DNA test kits have been invaluable for patient identification. More than 9,000 kits 
were processed during the year. 
 
bioCSL sales of A$480 million grew 11% in constant currency terms. Influenza vaccine 
sales increased 18% to A$145 million. Contributing to this growth was the re-
establishment of our in-house commercial capability. bioCSL’s influenza vaccines were 
first to market in the U.S., U.K., and Germany – an important competitive advantage.  
 
CSL Intellectual Property revenue of US$137 million declined 5% in constant currency 
terms. This was driven by a reduction in royalties received on intellectual property 
associated with human papillomavirus vaccines, which contributed US$106 million to 
revenue. 
 
 
CAPITAL MANAGEMENT 
 
Share Buyback 
During October 2014, CSL announced its intention to conduct an on-market share 
buyback of up to A$950 million. This program is now complete, with the repurchase of 
approximately 10.6 million shares representing approximately 2.2% of CSL’s shares on 
issue. 
 
CSL’s balance sheet remains sound and modestly geared and the Company continues 
to deliver strong free cashflow. Cash and cash equivalents were US$557 million as at 30 
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June 2015, with interest bearing liabilities of US$2,281 million and undrawn debt 
facilities of $141 million.  
 
Capital management foreshadowed during FY16 
In the interests of improving shareholder returns, CSL aims to maintain an efficient 
balance sheet.  CSL has been pursuing an objective of increasing its gearing to 
approximately one times net debt to EBITDA. At 30 June 2015, this gearing ratio stood 
at 0.9x.  The Board of Directors is considering a further on market share buyback 
program of a similar amount to the most recent program. 
 
During the first half of FY16, CSL intends to approach the U.S. private placement market 
to raise the equivalent of ~US$500 million as part of CSL’s overall debt management 
program. 
 
 
Additional details about CSL’s results are included in the company’s 4E statement, 
investor presentation slides and webcast, all of which can be found on CSL’s website 
www.csl.com.au  A glossary of medical terms can also be found on the website. For 
further information, please contact:  
 
 
 
 
 
Investors:     Media:       
Mark Dehring      Sharon McHale      
Head of Investor Relations    Head of Public Affairs   
CSL Limited      CSL Limited 
Telephone: +613 9389 3407   Mobile +614 0997 8314   
Email: mark.dehring@csl.com.au  Email: sharon.mchale@csl.com.au  
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Group Results  
US Dollars           


 
Full year ended June 
US$ Millions 


Jun  
2014 


Reported 


Jun 
 2015 


Reported 


Jun 
 2015 
at CC# 


 
Change 


% 
     
Sales 5,335 5,459 5,733 7.5% 
  Other Revenue / Income 169 154 156  
Total Revenue / Income  5,504 5,613 5,889 7.0% 
     
Earnings before Interest, Tax, 
Depreciation & Amortisation 


1,832 1,939 1,994 8.8% 


     
Depreciation/Amortisation 195 181 190  
Earnings before Interest and Tax 1,637 1,758 1,804 10.2% 


     
Net Interest Expense / (Income) 33 44 44  
Tax Expense 297 335 348  
Reported Net Profit after Tax 
Acquisition costs7 
Adjusted Net Profit after Tax 


1,307 
- 


1,307 


1,379 
22 


1,401 


1,412 
22 


1,434 


8.0% 
 


9.7% 
     
Total Ordinary Dividend (US$) 
Final Dividend (US$) 
Basic EPS (US$)                                                    


1.13 
0.60 
2.70 


1.24 
0.66 
2.92 


 
 


2.99 


10% 
10% 
11% 


 
  


                                                      
7 One off costs associated with the acquisition of the Novartis influenza vaccine business 
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(#)  Constant currency removes the impact of exchange rate movements to facilitate comparability by restating 
the current period’s results at the prior comparable period’s rates. This is done in two parts: (a) by converting 
the current period net profit of entities in the group that have reporting currencies other than US Dollars at the 
rates that were applicable to the prior comparable period (“translation currency effect”); and (b) by restating 
material transactions booked by the group that are impacted by exchange rate movements at the rate that 
would have applied to the transaction if it had occurred in the prior comparable period (“transaction currency 
effect”). The sum of translation currency effect and transaction currency effect is the amount by which 
reported result is adjusted to calculate the result at constant currency. 
 
Summary NPAT 
Reported Net Profit after Tax  $1,379.0m 
Translation Currency Effect (a)  $    91.4m 
Transaction Currency Effect (b)  $   (58.6m) 
Constant Currency Net Profit after Tax * $1,411.8m 
 
(a) Translation Currency Effect $91.4m     
Average exchange rates used for calculation in major currencies (twelve months to June 15/June 14) were as 
follows: USD/EUR (0.82/0.74); USD/CHF(0.94/0.91) 
 
(b) Transaction Currency Effect ($58.6m) 
Transaction currency effect is calculated by reference to the applicable prior comparable period exchange rates. 
The calculation takes into account the timing of sales both internally within the CSL Group (ie from a 
manufacturer to a distributor) and externally (ie to the final customer) and the relevant exchange rates 
applicable to each transaction. 
 
Summary Sales 
Reported Sales    $5,458.6m
Currency Effect (c)                      $274.3m 
Constant Currency Sales *   $5,732.9m 
 
c) Constant Currency Effect $274.3m  
Constant currency effect is presented as a single amount due to the complex and interrelated nature of currency 
impacts on sales. 
 
* Constant Currency Net Profit after Tax and Sales have not been audited or reviewed in accordance with 
Australian Auditing Standards. 
 
 
 
®  Trademarks of CSL Limited or its affiliates. 
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11 February 2015 


 


Half Year Result 2015 


CSL delivers solid first half 


Strong investments for future growth 


CSL Limited (ASX:CSL; USOTC:CSLLY) today announced a net profit after tax (NPAT) 


of US$692 million for the six months ended 31 December 2014, up US$47 million or 7% 


on a reported basis when compared to the prior comparable period (PCP). Earnings per 


share (EPS) grew 10%. 


  
 
HIGHLIGHTS 


  
Financial 


 Sales US$2,744 million, up 7% on PCP  


o Up 8% at constant currency1  


 EBIT2 US$878 million, up 7% on PCP 


o Up 9% at constant currency  


 NPAT2 US$692 million, up 7% on PCP 


o Up 9% at constant currency  


 Earnings per share US$1.46, up 10% on PCP 


o Up 12% at constant currency 


 Cashflow from operations US$656 million, up 28% on PCP 


 Research and development investment increased to US$233 million  


 Interim dividend3 increased 9% to US$0.58 per share, unfranked for Australian tax 


purposes, payable on 10 April 2015 


o Converted to Australian currency, the interim dividend increased to 


approximately A$0.74 per share, up 25% on PCP. 


 


 


                                                      
1 Constant currency removes the impact of exchange rate movements to facilitate comparability. See end note 
(#) for further detail.  
2 Prior period result includes a one-off US antitrust class action settlement of US$64m or US$39m after tax 


3 For shareholders with an Australian registered address, dividends will be paid in A$ at an amount of 


A$0.743850 per share (at an exchange rate of A$1.2825/US$1.00), and for shareholders with a New Zealand 


registered address, dividends will be paid in NZD at an amount of NZ$0.783754 per share (at an exchange rate 


of NZ$1.3513/US$1.00). The exchange rates used are fixed at the date of dividend determination. All other 


shareholders will be paid in US$.  
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Operational 


   Agreement to acquire Novartis‘ global influenza vaccine business 


 Hizentra® (subcutaneous immunoglobulin) - European Medical Agency & U.S. Food 


and Drug Administration (FDA) approved flexible dosing 


 CSL 654 (rIX-FP) – Biologics License Application submitted to the U.S. FDA 


 CSL 112 (rHDL) – global phase IIb clinical trial commenced 


 Kankakee albumin facility expansion received U.S. FDA regulatory approval 


 Melbourne albumin manufacturing expansion announced 


 A$950 million share buyback4 11% completed 


 €350 million private placement completed 


 


“We delivered a solid half-year result and continued to invest in future growth as part of 


our strategy,” said CSL Chief Executive Officer and Managing Director Paul Perreault. 


“Double digit sales growth was achieved in both albumin and specialty products. 


Influenza vaccine sales were very strong, up 24% following a severe influenza season in 


the northern hemisphere.  


 


“A key achievement in the first half was the completion of our agreement to acquire the 


Novartis influenza vaccine business – the company’s first major acquisition in a decade 


– and we have since made excellent progress in planning for integration,” Mr. Perreault 


said. “The deal will vault CSL to no. 2 in the global influenza vaccine industry, a sector 


we understand intimately. Together as one business, we will have a diverse product 


portfolio, extensive global sales reach and the appropriate scale of R&D and 


manufacturing capabilities to leverage and compete globally.” 


 


“Investments in key growth initiatives remain on track, including our multi-site capacity 


expansion,” Mr. Perreault added. “We recently announced our intention to build a new 


albumin facility in Australia and we received regulatory approval for our expanded 


albumin production facility in the U.S.” 


 


OUTLOOK (at FY14 exchange rates) 


 


Commenting on CSL’s outlook, Mr. Perreault said, “We expect that global demand for 


plasma therapies will continue to grow, but the market will become increasingly 


competitive, with new competitors and new products. CSL possesses diversified product 


                                                      
4 CSL reserves the right to suspend or terminate buy-backs at any time. 
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portfolios, decades of market knowledge, and a strong R&D pipeline of innovative 


therapies – positioning the company well to compete effectively.”  


 


“The company continues to have a strong outlook, however, in light of current trading 


conditions we have tempered our net profit after tax guidance for FY15 to approximately 


10% at constant currency. This growth is prior to the inclusion of integration costs 


associated with the acquisition of the Novartis influenza business. Earnings per share 


growth is again anticipated to exceed profit growth,” Mr. Perreault said. 


 


In compiling the company’s financial forecasts for the year ending 30 June 2015 a 


number of key variables which may have a significant impact on guidance have been 


identified and these have been included in the footnote5 below.  


 


 


OPERATING REVIEW 


 


CSL Behring sales of US$2.5 billion grew 8% in constant currency terms when 


compared to the prior comparable period. 


 


Immunoglobulin product sales of US$1,122 million grew 5% in constant currency terms, 


with normal immunoglobulin volume growing 11%. Global market conditions remain 


robust, but competitive. Intravenous immunoglobulin sales growth was underpinned by 


strong demand for Privigen®, which benefited from an expanded indication in Europe to 


include its use in the treatment of chronic inflammatory demyelinating polyneuropathy 


(CIDP). The average immunoglubulin sales price was negatively impacted as a greater 


proportion of sales were made into lower priced markets 


 


Demand for subcutaneous immunoglobulin (SCIG) was strong in both the U.S. and 


Europe. Hizentra® offers patients the convenience of self-administration at home. In the 


U.S. the expansion of administration frequency options to include flexible dosing has 


                                                      
5
  Key variables that could cause actual results to differ materially include: the success of research and 


development activities, decisions by regulatory authorities regarding approval of our products as well as their 
decisions regarding label claims; competitive developments affecting our products; the ability to successfully 
market new and existing products; difficulties or delays in manufacturing; trade buying patterns and fluctuations 
in interest and currency exchange rates; legislation or regulations that affect product production, distribution, 
pricing, reimbursement, access or tax; litigation or government investigations, and CSL’s ability to protect its 
patents and other intellectual property.   
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driven an increased penetration of the product into the Primary Immune Deficiency (PID) 


patient market. 


 


Albumin sales of US$358 million grew 16% in constant currency terms, driven by 


ongoing strong global demand. Demand in China grew particularly well, boosted by 


improved penetration into hospitals. CSL’s uniquely broad manufacturing footprint and 


suite of product presentations provides an attractive portfolio of choice to customers.  


 


Haemophilia product sales of US$558 million grew 3% in constant currency terms. 


Plasma derived haemophilia sales grew 5%, boosted by success in several European 


tenders and the treatment of additional immune tolerance patients. Recombinant factor 


VIII also grew modestly after securing a number of European tenders. This market, 


however, remains competitive particularly with new entrants. 


 


Specialty products sales of US$443 million grew 13% in constant currency terms, with 


growth tempered by a sales decline of wound healing products in Japan. Excluding 


these sales, the remaining group of specialty products grew 16%, driven largely by sales 


of Kcentra® and Berinert®. 


 


Kcentra® (4 factor pro-thrombin complex concentrate) grew strongly following the launch 


of the surgical indication approved by the U.S. FDA. Also during the period, the U.S. 


Centres for Medicare and Medicaid Services approved an extension to the new 


technology add-on payment for Kcentra® through to September 2015, recognising its 


significant clinical advancement in reversing the effects of warfarin in patients who 


experience acute major bleeding.  


 


There was continued strong demand for Berinert® (C1-esterase inhibitor concentrate), 


which is used for the treatment of acute attacks in patients with hereditary angioedema. 


In 2012, the U.S. FDA approved a label expansion to include self-administration and 


now in excess of 70% of patients are self-administering Berinert®. 


 


bioCSL sales of A$276 million grew 15% in constant currency terms. Influenza vaccine 


sales grew strongly to A$116 million, driven by a severe influenza season in the northern 


hemisphere. Contributing to the strength of the influenza vaccine sales was the 


cancellation of a third party distribution agreement in the U.S. with commercial 


operations returning to bioCSL. Moderating bioCSL’s growth was a reduction in sales of 


Gardasil following the conclusion of the male “catch-up” immunisation program in 


Australia. 
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CSL Intellectual Property revenue of US$92 million declined 9% in constant currency 


terms, driven by a reduction in royalties received on intellectual property associated with  


human papillomavirus vaccines, which contributed US$64 million to revenue. 


 


Group EBIT margin6 grew modestly to 30.9%. 


 


CAPITAL MANAGEMENT 


 


Share Buyback 


During October 2014, CSL announced its intention to conduct an on-market share 


buyback of up to A$950 million. Under the Australian Securities Exchange listing rules 


this buyback7 has a 12 month completion window. To date, CSL has repurchased 


approximately 1.3 million shares for approximately A$108 million, representing about 


11% of the intended repurchase program. 


 


CSL’s balance sheet remains very sound and only modestly geared. Cash and cash 


equivalents totalled US$1,061 million as at 31 December 2014. 


 


During the first half of fiscal 2015 the company accessed the U.S private placement 


market and raised €350 million as part of the company’s overall debt management 


program. 


 


 


Additional details about CSL’s results are included in the company’s 4E statement, 


investor presentation slides and webcast, all of which can be found on the company’s 


website www.csl.com.au  A glossary of medical terms can also be found on the website. 


For further information, please contact:  


 


Investors:     Media:       


Mark Dehring      Sharon McHale      


Head of Investor Relations    Senior Director Public Affairs     


CSL Limited      CSL Limited 


Telephone: +613 9389 2818   Telephone: +613 9389 1506     


Email: mark.dehring@csl.com.au  Mobile +614 0997 8314     


Email: sharon.mchale@csl.com.au    


                                                      
6 EBIT margin is calculated by dividing earnings before interest and tax by total revenue. 
7 CSL reserves the right to suspend or terminate buybacks at any time. 
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Group Results  
US Dollars           


 
Six months ended December 


US$ Millions 


Dec  


2014 
Reported 


Dec 


 2015 
Reported 


Dec 


 2015 
at CC


# 


 


Change 


% 


     


Sales 2,574 2,744 2,789 8.3% 


  Other Revenue / Income 117 97 96  


Total Revenue / Income  2,691 2,841 2,885 7.2% 


     


Earnings before Interest, Tax, 


Depreciation & Amortisation 


912 969 985 8.0% 


     


Depreciation/Amortisation 94 91 92  


Earnings before Interest and Tax 818 878 893 9.2% 


     


Net Interest Expense / (Income) 16 21 21  


Tax Expense 157 165 167  


Net Profit after Tax 646 692 705 9.2% 


     


Interim Dividend (US$) 


Basic EPS (US$)                                                    


0.53 


1.33 


0.58 


1.46 


 


1.49 


9% 


12% 
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(#)  Constant currency removes the impact of exchange rate movements to facilitate comparability by restating 
the current period’s results at the prior comparable period’s rates. This is done in two parts: (a) by converting 
the current period net profit of entities in the group that have reporting currencies other than US Dollars at the 
rates that were applicable to the prior comparable period (“translation currency effect”); and (b) by restating 
material transactions booked by the group that are impacted by exchange rate movements at the rate that 
would have applied to the transaction if it had occurred in the prior comparable period (“transaction currency 
effect”). The sum of translation currency effect and transaction currency effect is the amount by which 
reported result is adjusted to calculate the result at constant currency. 
 
Summary NPAT 
Reported Net Profit after Tax  $692.2m 
Translation Currency Effect (a)  $  13.5m 
Transaction Currency Effect (b)  $  (0.7m) 
Constant Currency Net Profit after Tax * $705.0m 
 
(a) Translation Currency Effect $13.5m     
Average Exchange rates used for calculation in major currencies (six months to Dec 14/Dec 13) were as 
follows: USD/EUR (0.77/0.75); USD/CHF(0.93/0.92) 
 
(b) Transaction Currency Effect ($0.7m) 
Transaction currency effect is calculated by reference to the applicable prior comparable period exchange rates. 
The calculation takes into account the timing of sales both internally within the CSL Group (ie from a 
manufacturer to a distributor) and externally (ie to the final customer) and the relevant exchange rates 
applicable to each transaction. 
 
Summary Sales 
Reported Sales    $2,744.1m
Currency Effect (c)                       $44.6 m 
Constant Currency Sales *   $2,788.7m 
 
c) Constant Currency Effect $44.6m  
Constant currency effect is presented as a single amount due to the complex and interrelated nature of currency 
impacts on sales. 
 
* Constant Currency Net Profit after Tax and Sales have not been audited or reviewed in accordance with 
Australian Auditing Standards. 
 


 


 


®  Trademarks of CSL Limited or its affiliates. 


 








                       
 


 


 
For immediate release 


9 October 2015 
 


CSL Names David Lamont as Chief Financial Officer 
 


CSL Limited (ASX:CSL; USOTC:CSLLY) - CSL today named Mr. David Lamont, an 
accomplished global financial leader with a diverse commercial background, as its Chief 
Financial Officer (CFO), effective 2 January 2016.  He will be based at CSL’s 
headquarters in Parkville, Australia.  As announced in August, CSL CFO Mr. Gordon 
Naylor is transitioning to the role of President of Seqirus, the new global business 
created from the integration of bioCSL and the newly acquired Novartis influenza 
vaccines business. 


“David has a demonstrated track record of success as a global CFO and brings key 
leadership skills that will continue to drive the disciplined financial management that has 
been one of the hallmarks of CSL’s sustained success,” said CSL CEO & Managing 
Director Mr. Paul Perreault. “Throughout his 30-year financial career, David has earned 
a reputation as a commercially-driven business leader, an important attribute as we 
invest in the commercialisation of our science for better patient outcomes. I look forward 
to working with David and the rest of our management team in executing our established 
strategy and continuing to sustainably grow our global business.” 


Mr. Lamont, 50, has served as CFO for several leading multi-national public companies 
across a range of industries since 1999 – including MMG Limited, Oz Minerals Limited, 
PaperlinX Limited, BHP Billiton’s energy & coal and carbon steel materials divisions, and 
Incitec Pivot Limited. He is currently CFO and an Executive Director at MMG since 2010.  
Mr. Lamont served in a number of progressive financial leadership roles in the chemicals 
and agriculture industries before his appointment as CFO at Incitec Pivot in 1999.  He 
holds a Bachelor of Commerce degree from Deakin University in Australia.  Mr. Lamont 
is a qualified Chartered Accountant and a member of the Institute of Chartered 
Accountants.  


“This is an incredibly exciting time to be a part of CSL.  I am thrilled to join a growing 
global company and a proven management team that is so focused on creating value for 
shareholders, patients, employees and the communities in which it operates,” Mr. 
Lamont said. “I look forward to contributing to CSL’s future growth and success in 
delivering on the promise of innovative biotherapies to treat patients around the world.” 


CSL is a global biopharmaceutical company that develops, manufactures and markets 
biotherapies to prevent and treat rare and serious human diseases.  CSL owns major 
facilities in Australia, Germany, Switzerland, the United Kingdom, and the United States,  
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and employs over 14,000 people in more than 30 countries.  CSL operates two 
subsidiary businesses, CSL Behring and Seqirus, which are underpinned by a significant 
Research and Development effort. For more information, please visit www.csl.com.au. 


 
 
For further information, please contact:  
 
Investors:     Media:     
Mark Dehring      Sharon McHale    
Head of Investor Relations    Head of Public Affairs   
CSL Limited      CSL Limited 
Phone: +613 9389 3407   Mobile +61 409 978 314  
Email: mark.dehring@csl.com.au  Email: sharon.mchale@csl.com.au  
  
 
 



http://www.csl.com.au/

mailto:mark.dehring@csl.com.au

mailto:sharon.mchale@csl.com.au
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Competitive Advanced Manufacturing - Quite within Reach for 


Australia 


 
Melbourne, 28 July 2015 - Securing a globally competitive locally-based advanced 


manufacturing sector is quite within reach for Australia, according to CSL Limited, 


Australia’s largest biotechnology company. The key is to make a serious, strategic 


effort to attract footloose global investment, especially targeting innovations and ideas 


developed in Australia. 
 


This would see Australia close the gap between its research and commercial worlds, 


finally leveraging the strengths of its universities and scientific research institutions to 


create globally competitive industries and high quality jobs. 
 


Speaking today at CEDA in Melbourne, CSL’s Chief Financial Officer, Mr Gordon 


Naylor, said that in CSL’s own medical research sector securing advanced 


manufacturing investment is tantalisingly within reach if Australia made a genuinely 


strategic effort.  
 


“Australia has the essential building blocks for an advanced manufacturing sector 


capable of converting Australia’s R&D efforts into high value products for global 


markets and in turn building strong enterprises, high quality jobs and a virtuous circle 


supporting the foundation R&D infrastructure. 
 


“The problem is, we are not strategic, when other countries are, in seeking to make 


Australia a commercially attractive location for investment in advanced manufacturing. 


So other countries secure the investment and Australia does not. 
 


“The final pillar of a successful national strategy - the one that would produce the full 


benefits of all the effort we make already is the adoption of a competitive corporate 


taxation regime for advanced manufacturing investment exploiting intellectual property 


developed here in Australia.” 
 


Mr Naylor referred to CSL’s own experience last year in locating a state-of the-art 


specialty blood products plant in Switzerland rather than Australia last year, despite the 


company undertaking a major part of the foundation R&D in Australia.  
 


“For footloose advanced manufacturing, which is not tied to Australia’s natural 


endowments, Australia’s investment competitiveness is fundamental.  
 


“One of the most significant impediments to Australia’s competitiveness, at least as a 


location for advanced manufacturing for export markets, is its high corporate tax rate, 


fully three times that of some other jurisdictions.”          
 


Australia’s competition is not low-wage, low cost countries; but places like Switzerland, 


the UK, Singapore and Ireland, all of them highly educated countries with strong 


research institutions and highly skilled employees.  


 



http://www.csl.com.au/
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“With these characteristics, affluent developed countries are our natural competitors; 


competing with them is a race to the top to secure high wage, highly skilled 


employment.” 
 


Mr Naylor suggested that if Australia is to see more investment in advanced 


manufacturing then governments must appreciate that capturing footloose investment 


would bring new sources of taxable revenue.   
 


They must focus on the factors that most affect the boardroom decisions of global 


enterprises, and make a strategic decision to compete.  At present Australia struggles 


to retain the manufacturing of even Australian-developed products, let alone the 


international investments which are actively being placed around the world.   
 


Mr Naylor detailed the national benefits if Australia were to actively and 


unapologetically compete for advanced manufacturing,  
  


“As with mining in Australia and dairy in New Zealand, Australia has the potential to 


develop clusters of highly capable firms with highly paid and skilful employees making 


advanced manufacturing products originating from risks taken here and innovations 


developed here.”   
 


CSL has suggested that Australia should adopt a highly targeted and strategic 


differential tax rate of 10% for advanced manufacturing.  This could be implemented 


with no need for government funding and in a way that would not cannibalise existing 


tax revenues because it targets economic activity that would not otherwise be 


undertaken in Australia.  
 


“If we in Australia were serious about advanced manufacturing then more of what CSL 


does would happen here and there would be many outward-looking, globally 


competitive Australian enterprises flanking us – with great benefits for the nation,” he 


said.    
 


The full version of Mr Naylor’s speech is available here.  


 


 


Media Contacts 


Sharon McHale, Head of Public Affairs, CSL Limited 


Phone: +61 3 9389 3425 or +61 409 978 314 


 


Tim Duncan, Hintons 


Phone: +61 3 9600 1979 or +61 408 441 122 


 



http://www.csl.com.au/

http://www.csl.com.au/docs/913/565/The_New_Economy_Innovation_and_Competitiveness_28July2015.pdf
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CSL brands world’s no. 2 influenza vaccine provider as Seqirus 


Melbourne, 9 November 2015  – Global biotherapeutics leader CSL Limited 


announced that its influenza vaccines business will begin operating under the brand 


Seqirus effective today, following the merger of the recently-acquired Novartis 


influenza business and its existing vaccines and pharmaceutical business bioCSL. 


Seqirus [Sek-eer-us] is the world’s no. 2 influenza vaccine provider in sales with 


operations in more than 20 countries in the US$4 billion global industry. Seqirus 


provides a differentiated product portfolio, possesses strong pandemic and pre-


pandemic franchises and manages one of the world’s largest influenza vaccine 


manufacturing networks with operations on three continents: North America, Europe, 


and Australia. CSL’s experience with influenza dates back nearly 100 years when it 


produced vaccine during the Spanish Flu pandemic in 1919.   


“We are excited about the new brand and the future it represents,” said CSL CEO and 


Managing Director Paul Perreault. “Together as one business, Seqirus has a diverse 


product portfolio, extensive sales reach and the appropriate scale of R&D and 


manufacturing capabilities to leverage and compete globally. With nearly a century of 


experience in influenza, our expectation is for Seqirus to become a partner in pandemic 


responses and a major force in the prevention and control of influenza.”  


“The official name change to Seqirus is the next exciting step in our transformation,” 


said Seqirus President Gordon Naylor. “Since completing the Novartis influenza 


vaccines business acquisition on 31 July, we have made excellent progress towards 


integrating our bioCSL and NVS Influenza Vaccines businesses. We have also 


established our corporate office in the UK and formed a new global leadership team. 


Our local management teams continue to do an excellent job in ensuring a seamless 


transition to our new global operating structure.”  
 


 


 
 


The Seqirus brand, which is derived from the phrase “securing health for all of us,” 


includes a new logo and visual identity. Two circular lines above the logo form a 


protective shield, symbolizing the protection its products provide to the world. They also 


represent the combined strength of the two businesses that have made Seqirus 


possible. The red elements recognise Seqirus’ heritage under its parent company, 


CSL. The Seqirus name and logo will start to appear on its corporate materials starting 


today, while the new logo on its products will be implemented over time.  


“While we have a new brand, our commitment to continuing a reliable supply of our 


high quality products is of paramount importance and will not change,” Mr. Naylor said.  



http://www.csl.com.au/
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“In Australia, we remain committed to our unique role of ensuring timely and reliable 


supply of seasonal and pandemic influenza vaccine as well as antivenoms and Q fever 


vaccine.  Ensuring ongoing access to diagnostics, vaccines and pharmaceuticals will 


also continue to be a priority for us in Australia.” 


 


About CSL  


CSL (ASX:CSL) is a leading global biotherapeutics company with a dynamic portfolio of 


life-saving innovations, including those that treat haemophilia and immune deficiencies, 


as well as vaccines to prevent influenza. Since our start in 1916, we have been driven 


by our promise to save lives using the latest technologies. Today, CSL — including our 


two businesses CSL Behring and Seqirus — operates in over 30 countries with more 


than 15,000 employees. Our unique combination of commercial strength, R&D focus 


and operational excellence enables us to identify, develop and deliver innovations so 


our patients can live life to the fullest. 


For more information about CSL Limited, visit www.csl.com.au  


 


Media Contacts 


Sharon McHale 


Head of Public Affairs 


CSL Limited 


Phone: +61 409 978 314 


 


A jpeg of the Seqirus logo is available for download.  


 



http://www.csl.com.au/

http://www.seqirus.com/docs/937/428/Seqirus-Logo_Color.jpg
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Tax Competitiveness for Advanced Manufacturing the key to 
commercialising Australian R&D 


A more competitive corporate tax rate would enable Australia to attract valuable investment in 
advanced manufacturing and in turn convert its world leading R&D into fully-fledged industries 
located in Australia, according to CSL Limited, Australia’s largest biotechnology company. 


Australia has a skilled workforce, quality education and strong research base. These are the 
pillars of advanced manufacturing industry throughout the industrialised world that create 
valuable products, sustainable revenues, and high quality employment. Australia needs to 
develop a substantial and vibrant advanced manufacturing sector if it is to realise the same 
potential benefits enjoyed by comparable highly educated societies elsewhere. To do so, it must 
offer corporate tax rates on advanced manufacturing that are competitive with Switzerland, 
Ireland, Singapore, the UK and a rapidly growing list of other jurisdictions.  


Australia secures a disproportionate share of government revenues from corporate tax. As 
things currently stand, it cannot afford the large across the board business tax cuts that have 
featured in Ireland and, more recently, the UK.  But a corporate tax rate capped at 10%, 
confined to advanced manufacturing derived from Australian innovations and in line with the 
serious global competition, would close the gap.  


Targeted at new investment, an Advanced Manufacturing Tax (AMT) would not reduce Treasury 
revenue, since Australia is not attracting significant investment of this type in any case. Rather, 
the addition to output and employment made possible by a genuinely more competitive tax rate 
would be expected to increase Government revenues. 


These conclusions are contained in CSL’s submission to the Government’s “Re-think” tax 
discussion paper. They are underpinned by CSL’s own experience in deciding where to locate a 
A$500 million plant to manufacture synthetic and enhanced versions of the body’s own blood 
clotting agents. CSL chose Switzerland before Australia although a large share of the 
foundation R&D for these highly sophisticated products was undertaken by CSL in Australia.  


A range of factors, including for example, proximity to market, availability of staff with relevant 
regulatory and market experience and favourable industrial relations, influenced CSL’s decision. 
But corporate tax rates were undoubtedly significant and the effective tax rate available in 
Switzerland is substantially lower than that of Australia.  


 “CSL is currently investing in Australia for some of our existing products, which reflects CSL’s 
strong Australian skills base.  This is largely contract production in support of existing facilities 
using existing Intellectual Property from elsewhere in our international supply chain. Much 
greater taxable profits, new jobs and economy-wide supply linkages could be generated if 
companies established in Australia entirely new global production facilities capitalising on IP 
developed or enhanced in Australia,” said CSL’s Chief Financial Officer, Mr Gordon Naylor. 


The submission says that investment in advanced manufacturing is essentially “footloose”, that 
is, it will go to jurisdictions that offer the right investment climate. Attracting this investment to 
Australia would represent the single most important step towards leveraging Australia’s high 
quality R&D base. Tax is a significant impediment to achieving this goal.  



http://www.csl.com.au/
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“Australia possesses excellent universities and a highly effective research sector, in large part 
as a result of governments’ policies and support.  It’s clear that we need to look at our tax 
competitiveness if we want to take the next step to build the advanced manufacturing, to 
commercialise our innovations, and to knit Australia into global supply chains” Mr Naylor said.  


“CSL is Australia’s largest home-grown advanced manufacturer. We’d like to do more in 
Australia and we want to see Australia perform to its potential. Because we operate globally we 
know what’s required if Australia wants to be a serious advanced manufacturing player.”    
 
To access CSL’s submission to the Taxation Discussion Paper, click here. 
 
 
About CSL 


The CSL Group has a combined heritage of outstanding contribution to medicine and human 
health with more than 90 years’ experience in the development and manufacture of vaccines 
and plasma protein biotherapies. 


With major facilities in Australia, Germany, Switzerland and the US, CSL employs over 13,000 
employees working in 27 countries. 
 
 
Media Contacts 
Sharon McHale, Head of Public Affairs, CSL Limited 
Phone: +61 3 9389 3425 or +61 409 978 314 
 
Tim Duncan, Hintons 
Phone: +61 3 9600 1979 or +61 408 441 122 
 


 



http://www.csl.com.au/

http://www.csl.com.au/docs/44/1014/CSL_Better-Tax-Submission.pdf
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31 July 2015 
 


Update on Novartis influenza vaccines acquisition  
 
CSL Limited (ASX:CSL; USOTC: CSLLY) today announced that it has secured the 
necessary approvals required to proceed with the acquisition of the influenza vaccines 
business of Novartis and that it is working with Novartis to bring forward the close date 
for the transaction. The Company also said the new CSL subsidiary resulting from the 
acquisition will be called Seqirus.   
 
On 27 October 2014, CSL announced an agreement to acquire the influenza vaccines 
business of Novartis for US$275 million along with plans to combine it with bioCSL. The 
Company indicated it was likely to close the transaction on 31 December 2015, subject 
to necessary approvals. Now that these approvals have been secured, CSL and Novartis 
have agreed to expedite the close with the aim of completing the transaction in the next 
few days*. CSL’s net earnings in the current financial year are not expected to be 
materially affected by the change in close date.  
 
Seqirus will be the second largest influenza vaccines business in the US$4 billion global 
industry. It will have manufacturing plants in the US, UK, Germany and Australia, 
commercial presence in approximately 20 countries, a differentiated product portfolio 
and strong pandemic and pre-pandemic franchises. 
 
“This is a significant acquisition for CSL as a leading global biotherapeutics company 
which has long been at the forefront of protecting people’s health. We are pleased to 
clear the necessary hurdles and work towards an earlier close,” said CSL Chief 
Executive Officer and Managing Director Paul Perreault. 
 
“We can now accelerate the integration of the two businesses post-closing and deliver 
on our combined seasonal sales opportunities in major markets,” said Mr Perreault. 
 
On 23 April 2015, CSL announced that its Chief Financial Officer, Gordon Naylor, would 
lead the new business. Mr Naylor is overseeing the integration planning and will continue 
to serve as CFO until his successor commences in the role. The management teams of 
bioCSL and the Novartis influenza vaccines business will remain in place until a new 
executive leadership team is appointed later this year. The Seqirus corporate office will 
be located in Maidenhead, just outside London in the UK.    
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“Gordon has a strong track record in the successful integration and strategic 
management of complex business operations and global supply chains. Under his 
leadership, we expect there will be a swift and seamless merger of the two businesses 
with Seqirus emerging as a leader in the prevention and treatment of influenza globally,” 
said Mr Perreault. 
 
The business name Seqirus, derived from the term “securing health for all of us,” 
recognises a new beginning and bright future for the business. The new name will take 
effect in October 2015.  Until then bioCSL will continue to operate under its existing 
name and Novartis influenza vaccines as “NVS Influenza Vaccines”. 
 
* Subject to local statutory consultation requirements. 


 
 
 
For further information, please contact:  
 
Investors:     Media:       
Mark Dehring      Sharon McHale     
Head of Investor Relations    Head of Public Affairs  
CSL Limited      CSL Limited 
Phone: +613 9389 3407   Mobile +61 409 978 314  
Email: mark.dehring@csl.com.au  Email: sharon.mchale@csl.com.au  
  
US Media Inquiries:     
Natalie de Vane      
Snr. Director Corporate Communications    
CSL Behring        
Phone: +1 610 878 4468     
Email: natalie.devane@cslbehring.com  
 



mailto:mark.dehring@csl.com.au

mailto:sharon.mchale@csl.com.au
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ASX Announcements and News Releases 
 
 
11/02/2015  
Half Year Result 2015 
CSL Limited (ASX:CSL; USOTC:CSLLY) today announced a net profit after tax 
(NPAT) of US$692 million for the six months ended 31 December 2014, up 
US$47 million or 7% on a reported basis when compared to the prior 
comparable period (PCP). Earnings per share (EPS) grew 10%. 
 
23/04/2015  
Gordon Naylor to lead CSL’s Global Influenza Vaccine Business 
CSL Limited (ASX:CSL; USOTC:CSLLY) – CSL today announced that Gordon 
Naylor will lead CSL’s new global influenza vaccine business, which is planned 
for launch at the start of 2016.   
 
15/06/2015  
Tax Competitiveness for Advanced Manufacturing the key to commercialising 
Australian R&D 
A more competitive corporate tax rate would enable Australia to attract valuable 
investment in advanced manufacturing and in turn convert its world leading 
R&D into fully-fledged industries located in Australia, according to CSL Limited, 
Australia’s largest biotechnology company.   
 
17/06/2015  
CSL Behring to Present Pivotal Data for rVIII-SingleChain and rIX-FP at  
ISTH Congress 
CSL Limited (ASX:CSL; USOTC:CSLLY) today announced that CSL Behring 
will present more than 20 abstracts, including five oral presentations, from 
across its hematology portfolio of investigational and branded products at the 
2015 International Society on Thrombosis and Haemostasis (ISTH) Congress 
being held in Toronto June 20 through 25.  
 
18/06/2015  
CSL Aquires Exclusive Rights to Influenza Treatment 
CSL Limited (ASX:CSL) today announced it has acquired exclusive rights to 
commercialise the influenza treatment, RAPIVAB®, from US-based company, 
BioCryst Pharmaceuticals Inc (NASDAQ: BCRX).   
 
28/07/2015  
U.S. FDA Accepts for Review CSL Behring’s BLA for its Novel rVIII-SingleChain 
Therapy for Patients with Haemophilia A 
CSL Limited (ASX:CSL; USOTC: CSLLY) announced today that the U.S. Food 
and Drug Administration (FDA) has accepted for review CSL Behring’s 
Biologics License Application (BLA) for its novel investigational recombinant 
factor VIII single-chain (rVIIISingleChain) for the treatment of haemophilia A.   
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28/07/2015  
Competitive Advanced Manufacturing - Quite within Reach for Australia 
Securing a globally competitive locally-based advanced manufacturing sector is 
quite within reach for Australia, according to CSL Limited, Australia’s largest 
biotechnology company.  
 
31/07/2015  
Update on Novartis influenza vaccines acquisition 
CSL Limited (ASX:CSL; USOTC: CSLLY) today announced that it has secured 
the necessary approvals required to proceed with the acquisition of the 
influenza vaccines business of Novartis and that it is working with Novartis to 
bring forward the close date for the transaction.   
 
03/08/2015  
CSL completes Novartis influenza vaccine business acquisition  
CSL Limited (ASX:CSL; USOTC: CSLLY) today announced that it has now 
closed its transaction to acquire Novartis global influenza vaccine business for a 
cash consideration of US$275 million.   
 
03/08/2015  
Australia’s Innovation System Could Deliver More 
Australia’s System of Innovation has the potential to deliver significantly more in 
terms of economic productivity, CSL told a Senate Inquiry in Melbourne today.   
 
04/08/2015  
CSL Supports New Medical Research Future Fund  
Melbourne, Australia – CSL told the Senate Inquiry into the Medical Research 
Future Fund (MRFF) in Melbourne today that it was strongly supportive of the 
new fund and saw it as an acknowledgement of the significant economic 
benefits that Australia derives from investment in medical research.  
 
12/08/2015  
Strong Full Year Result 
CSL Limited (ASX:CSL; USOTC:CSLLY) today announced a net profit after tax 
(NPAT) of US$1,379 million for the full year ended 30 June 2015, up 6% on a 
reported basis when compared to the prior comparable period (PCP).  
 
07/09/2015  
CSL standing firm on Enterprise Agreement Offer 
Union demands for a pay rise of 11.5% over 3 years are not sustainable says 
CSL as it prepares to put its offer of a 9.75% wage increase to an employee 
vote for the second time.  
 
09/10/2015  
New CHF400 Million & USD100 Million US Private Placement 
CSL today announced that on 8 October 2015 it has closed a new CHF400 
million and USD100 million private placement in the US.   
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09/10/2015  
CSL Names David Lamont as Chief Financial Officer 
CSL today named Mr. David Lamont, an accomplished global financial leader 
with a diverse commercial background, as its Chief Financial Officer (CFO), 
effective 2 January 2016.   
 
15/10/2015  
CSL announces record A$1 billion share buyback  
CSL today announced a new on-market share buyback of up to A$1 billion. The 
new buyback will be the largest ever undertaken by the company as part of its 
regular buyback program.   
 
15/10/2015  
CSL Welcomes New Lifetime Immunisation Register 
CSL congratulates the Federal Government on the successful passage of 
legislation to establish an Australian Immunisation Register (AIR).  
 
09/11/2015  
CSL brands world’s no. 2 influenza vaccine provider as Seqirus 
Global biotherapeutics leader CSL Limited announced that its influenza 
vaccines business will begin operating under the brand Seqirus effective today, 
following the merger of the recently-acquired Novartis influenza business and its 
existing vaccines and pharmaceutical business bioCSL.  
 
27/11/2015  
CSL Salutes the Australian Science Media Centre  
CSL congratulates the Australian Media Science Centre (AusSMC) on ten years 
of service to the Australian community.   
 
10/12/2015  
Research & Development Investor Briefing 
CSL Limited (ASX:CSL; USOTC:CSLLY) conducted its annual research & 
development briefing for investors on Thursday 10 December 2015.   
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CSL standing firm on Enterprise Agreement Offer  


Union demands for a pay rise of 11.5% over 3 years are not sustainable says CSL as it 


prepares to put its offer of a 9.75% wage increase to an employee vote for the second 


time.  Unions are instructing employees to hold out for more while ongoing industrial 


action starts to impact the export of haemophilia products into Europe.  


“With limited growth prospects in Australia, rising costs and constrained healthcare 


spending, we need to make absolutely sure our Australian-based businesses are not only 


sustainable but also internationally competitive,” said Chief Financial Officer and Chair of 


CSL’s Australian Operations, Gordon Naylor. 


“We’ve examined the financial performance of our local operations very carefully, and 


when we look at industry benchmarks and general economic conditions, we think our offer 


is more than reasonable. It also comes with a commitment to maintain allowances that are 


already high by industry standards.” 


“The unions say they deserve more than that based on CSL’s global profit, but in reality 


our Australian operations contribute very little to the Company’s Group profit.  What’s 


more, their claims are higher than the salary increases provided at CSL’s equivalent sites 


in the US, Germany and Switzerland.”   


CSL put its offer to an employee vote in August without union endorsement.  CSL’s 


vaccine and pharmaceutical business, bioCSL, voted in favour of the offer, while a 


majority of voters from other parts of CSL’s Australian operations rejected it.    


“The bioCSL outcome was very pleasing, particularly as bioCSL begins the integration 


process with the global flu business we recently acquired from Novartis.  It shows the 


bioCSL workforce understands the competitive challenges the business faces into the 


future,” said Mr Naylor. 


“While we were disappointed with the result for the other parts of our Australian business, 


we remain resolute that our offer is fair, especially given that bioCSL employees have 


agreed to virtually the same terms and conditions.” 


CSL will put its offer to a second employee vote on 8 September, the outcome of which 


will be known on 14 September.  Ongoing industrial action is expected to continue 


throughout the vote period, mostly at CSL Behring’s plasma manufacturing site in 


Broadmeadows. 


CSL began planning for industrial action several months ago and is in a strong position to 


mitigate disruption to the supply of plasma therapies for Australian patients.  However, 


one of the outcomes of recent action was the loss of a batch of haemophilia products for 


Europe.   


“We respect the unions’ right to take protected industrial action, but having to 


unnecessarily destroy lifesaving medicines which are important for patients is not in 


anyone’s interests, particularly for Australia which continues to be viewed as an 


undesirable location for manufacturing investment,” said Mr Naylor. 


 “We hope this next vote will enable us to reach agreement so we can refocus our efforts 


on creating a sustainable future for our Australian operations within CSL’s global network.” 
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New CHF400 Million & USD100 Million US Private Placement 


CSL Limited (ASX:CSL; USOTC:CSLLY) - CSL today announced that on 8 October 
2015 it has closed a new CHF400 million and USD100 million private placement in the 
US.  The private placement was foreshadowed in CSL’s full year results announcement 
in August 2015 
 
The private placement consists of several maturities as follows: 
 


 8-year bullet 10-year bullet 10-year bullet 
Amount CHF150m CHF250m USD100m 
Coupon 0.755% 0.955% 3.63% 


 
The private placement has a weighted average fixed interest rate of 1.43% and an 
average life of 9.4 years. The maturities will fill gaps in the Group’s current debt maturity 
profile as show below: 
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The private placement was well received by investors with a significant level of 
oversubscription.  CSL’s Chief Financial Officer, Mr Gordon Naylor, said, “We were very 
pleased to achieve a good outcome for the Company.  This has been our fourth issue in 
this market since 2011 and we now have approximately USD2.1 billion of US Private 
Placement debt outstanding.  This market provides CSL with flexibility in funding 
currencies and maturities.  We are grateful for the support of this important debt market 
which again has recognised the sustainability of our business model.” 
 
The proceeds from the private placement will be used to fund the Group’s capital 
management plan and for general corporate purposes. 
 
For further information, please contact:  
 
Investors:     Media:       
Mark Dehring      Sharon McHale      
Head of Investor Relations    Head of Public Affairs     
CSL Limited      CSL Limited 
Telephone: +613 9389 3407   Mobile +614 0997 8314 
Email: mark.dehring@csl.com.au  Email: sharon.mchale@csl.com.au   
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CSL Welcomes New Lifetime Immunisation Register  


Melbourne, Australia – CSL congratulates the Federal Government on the successful passage 


of legislation to establish an Australian Immunisation Register (AIR).  The new register, which 


will be progressively introduced, will capture all vaccines that Australians receive from birth to 


death.  


The national immunisation register will enable public health authorities to accurately track 


immunisation coverage, by state, region, and age group thereby facilitating targetted 


intervention to improve uptake, drive herd immunity, and assist researchers to better 


understand the impact of vaccines. 


Dr John Anderson, General Manager, bioCSL said “the establishment of this register recognises 


the enormous contribution that vaccines have made, and continue to make, to the health and 


living standards of Australians”.     


“We know that vaccination is one of the most proven and cost-effective investments in global 


health and international development. But significant leadership at a national level is required to 


manage and implement a comprehensive population-wide immunisation strategy. With the 


decision to introduce this ‘cradle to grave’ register Australia can lay claim to having one of the 


most sophisticated and integrated national immunisation systems in the world” he said.  


A child born in Australia today can be vaccinated against many diseases including polio, 


measles, mumps, rubella, tetanus, whooping cough, hepatitis B and rotavirus, which in the past 


have caused significant morbidity and mortality in infants and young children, As teenagers, 


they can receive immunisations which reduce the risk of cervical and other HPV-related cancers 


while older adults are eligible for vaccinations against influenza, shingles and pneumococcal 


pneumonia.  


“The benefits of vaccines to both quality of life and to alleviating some of the public health cost 


burden should never be underestimated” said Dr Anderson.  


CSL and the public health community have been advocating for the extension of the highly 


successful Australian Childhood Immunity Register to a whole-of-life register and we strongly 


commend the Government’s decision to fund and facilitate the register. 


In 1919, CSL helped Australia combat the Spanish Flu pandemic by tripling its workforce and 


manufacturing 3 million doses of vaccine against the complications of the virus.  Today, CSL 


operates the only influenza vaccine manufacturing facility in the Southern Hemisphere, 


supplying seasonal influenza vaccines to Australia and global markets as well as maintaining 


pandemic vaccine preparedness on behalf of the Australian government.  It also distributes 


paediatric and adult vaccines against a broad range of infectious diseases. 


 


Media Contact 


Sharon McHale, Head of Public Affairs.  


Phone: +61 3 9389 3425 or +61 409 978 314 



http://www.csl.com.au/
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CSL Supports New Medical Research Future Fund  


Melbourne, Australia – CSL told the Senate Inquiry into the Medical Research Future Fund 


(MRFF) in Melbourne today that it was strongly supportive of the new fund and saw it as an 


acknowledgement of the significant economic benefits that Australia derives from investment in 


medical research. 


CSL’s Director of Research and Development, Dr Andrew Cuthbertson, said “CSL congratulates 


the Government for recognising the disproportionate productivity benefits that Australia derives 


from each dollar invested in medical research”.  


CSL outlined two initiatives which could help Government to maximum the returns from the new 


funding in the MRFF.   


Firstly, Dr Cuthbertson recommended that the MRFF should take a very strategic approach to 


enhancing Australia’s ability to commercialise its intellectual property.  He suggested that at 


least 20% of disbursements should be targeted at ‘translational research’.  


“Translational research is the leap from fundamental science to its practical application.  


Currently, not a lot of this occurs in Australian academia, and the vast bulk of the intellectual 


property from Australia’s world class medical research goes offshore at this stage or is not 


progressed” he said.   


By supporting researchers to take an idea to a candidate product, the MRFF could help recruit 


substantial, complementary research funding from the commercial sector as well as increasing 


the pool of sound research projects that firms like CSL can take forward to the later stages of 


development. 


“Australians could be getting a better economic payback on their research investments if 


Australia was able to commercialise more of its intellectual property”, he said.   


Secondly, Dr Cuthbertson urged the government to continue its policy innovation around 


medical research by also reforming the uncompetitive tax environment which is stopping 


Australia from hosting much of the advanced manufacturing of products developed from 


Australian IP. 


“We would like to see the Government make some corresponding reforms to the Australian 


business environment, such as a highly targeted, differential tax rate for advanced 


manufacturing. Australia shouldn’t be underwriting medical research for other nations to 


commercialise, it should seize those significant economic and productivity benefits for itself” he 


said. 


A full copy of the statement to the Senate Community Affairs Legislation Committee Inquiry into the 


Medical Research Future Fund (MRFF) is available here. 


 


Media Contact 


Sharon McHale, Head of Public Affairs, CSL Limited 


Phone: +61 409 978 314 



http://www.csl.com.au/
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CSL completes Novartis influenza vaccine business acquisition  
 
CSL Limited (ASX:CSL; USOTC:CSLLY) today announced that it has now closed its 
transaction to acquire Novartis global influenza vaccine business for a cash 
consideration of US$275 million.  
 
As foreshadowed in CSL’s release to the Australian Securities Exchange on 31 July, 
closing of the transaction will allow CSL to integrate the influenza vaccines division with 
its subsidiary, bioCSL. The combined business will create the second largest influenza 
vaccine business in the US$4 billion global industry and will have manufacturing plants 
in the US, UK, Germany and Australia, a commercial presence in approximately 20 
countries, a differentiated product portfolio and strong pandemic and pre-pandemic 
franchises. 
 
 
 
For further information, please contact:  
 
Investors:     Media:     
Mark Dehring      Sharon McHale    
Head of Investor Relations    Head of Public Affairs   
CSL Limited      CSL Limited 
Phone: +613 9389 3407   Mobile +61 409 978 314  
Email: mark.dehring@csl.com.au  Email: sharon.mchale@csl.com.au  
  
US Media:     
Natalie de Vane     
Snr. Director Corporate Communications    
CSL Behring       
Phone: +1 610 878 4468     
Email: natalie.devane@cslbehring.com 
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CSL Acquires Exclusive Rights to Influenza Treatment 


 


CSL Limited (ASX:CSL) today announced it has acquired exclusive rights to commercialise the 


influenza treatment, RAPIVAB
®
, from US-based company, BioCryst Pharmaceuticals Inc 


(NASDAQ: BCRX).   


RAPIVAB (peramivir injection) is a single-dose intravenous treatment for acute uncomplicated 


influenza, which was developed under contract with the US Government as part of pandemic 


preparedness efforts.  RAPIVAB was approved for use in the US in December 2014 and is also 


licensed for use in Japan and South Korea.  It is estimated that approximately 1 million patients 


have been treated with RAPIVAB to date. 


RAPIVAB will be commercialised by CSL’s subsidiary, bioCSL, which specializes in influenza 


prevention through the supply of seasonal and pandemic vaccine to global markets. 


Under the terms of the agreement, bioCSL will obtain exclusive worldwide rights to 


commercialise RAPIVAB, with the exception of Japan, Korea, Taiwan and Israel.  BioCryst will 


retain responsibility for pandemic stockpiling of RAPIVAB in the US while bioCSL will have 


exclusive rights to pursue pandemic stockpiling outside the US.   


“We are delighted to add RAPVIAB to our product portfolio” said Dr John Anderson, General 


Manager and Senior Vice-President of bioCSL. “RAPIVAB is a specialty pharmaceutical that 


addresses an unmet medical need for the treatment of acute influenza in the hospital 


emergency room setting.  It provides us with the opportunity to extend our influenza franchise to 


include both prevention and treatment options in seasonal and pandemic settings”. 


Under the terms of the agreement, BioCryst will receive an upfront payment of $33.7 million 


which bioCSL will capitalize at the time of payment and subsequently amortize.  BioCryst may 


receive up to $12 million in additional payments related to the successful achievement of certain 


regulatory milestones.  BioCryst will also receive tiered royalties that are contingent upon 


certain net sales thresholds in the US and rest of the world, and a payment on proceeds from 


stockpiling purchases outside the US.   
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About RAPIVAB
®
 (peramivir injection) 


Approved by FDA in December 2014, RAPIVAB (peramivir injection) is an intravenous (IV) viral 


neuraminidase inhibitor for the treatment of acute uncomplicated influenza in patients 18 years 


and older who have been symptomatic for no more than two days. In January 2010, Shionogi & 


Co., Ltd. launched IV peramivir in Japan under the name RAPIACTA
®
 and in August 2010, 


Green Cross Corporation announced that it had received marketing and manufacturing 


authorization for IV peramivir in Korea under the name PeramiFlu
®
. It is estimated that more 


than one million patients have received peramivir treatment to date. The recommended dose of 


RAPIVAB in most adult patients 18 years of age or older with acute uncomplicated influenza is 


a single 600 mg dose, administered via intravenous infusion for 15 to 30 minutes. RAPIVAB 


was developed under contract number HHSO10020070032C from the Biomedical Advanced 


Research and Development Authority (BARDA/HHS), a $234.8 million contract. 


RAPIVAB is not approved or available in Australia. 


About BioCryst  


BioCryst Pharmaceuticals designs, optimizes and develops novel small molecule drugs that 


block key enzymes involved in rare diseases.  BioCryst currently has several ongoing 


development programs: oral inhibitors of plasma kallikrein for hereditary angioedema, including 


BCX4161, BCX7353 and several second generation compounds; and BCX4430, a broad 


spectrum viral RNA polymerase inhibitor. For more information, please visit www.biocryst.com. 


About CSL Limited 


CSL Limited (ASX:CSL) is a global biopharmaceutical company that develops, manufactures 


and markets biotherapies to prevent and treat rare and serious human diseases. CSL owns 


major facilities in Australia, Germany, Switzerland and the US, and employs over 13,000 people 


in more than 27 countries.  CSL operates two subsidiary businesses, CSL Behring and bioCSL, 


which are underpinned by a significant Research and Development effort. For more information, 


please visit www.csl.com.au. 


About bioCSL 


Headquartered in Australia, bioCSL has been developing and manufacturing influenza vaccines 


for more than 50 years. It operates one of the world’s largest influenza vaccine production 


facilities and supplies both seasonal and pandemic influenza vaccines to global markets.  


bioCSL also markets a comprehensive range of vaccines and pharmaceuticals in the 


Australasia region and manufactures specialised Products of National Significance for Australia.  


Find more information at www.biocsl.com.au.  


Media Contact 


Sharon McHale, Head of Public Affairs, CSL Limited 


Phone: +61 3 9389 3425 or +61 409 978 314 


 


Investor Relations Contact 


Mark Dehring, Head of Investor Relations, CSL Limited 


Phone: +61 3 9389 3407 or +61 423 780 328 
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CSL Salutes the Australian Science Media Centre 


Melbourne, Australia  – CSL congratulates the Australian Media Science Centre (AusSMC) on 


ten years of service to the Australian community.   


At a celebratory function in Adelaide later today, scientists and journalists will come together 


to applaud the achievements of the AusSMC over the last decade.     


CSL is proud to have supported the AusSMC since 2008 - an independent, not-for-profit service 


for the news media, dedicated to giving journalists direct access to evidence-based science and 


expertise. 


From genetically modified salmon to nuclear waste dumps, from cell therapy to climate 


change, the AusSMC plays an important role helping the media to understand, interpret and 


then translate complex scientific concepts for a broad, public audience.    


“Information and education are the keys to community understanding of science and 


innovation.  As well as helping to disseminate and translate information, and sourcing expert 


commentators for every imaginable scientific endeavour, the Centre also helps train scientists 


be able to work more effectively with the news media” said Dr Andrew Cuthbertson, CSL Chief 


Scientific Officer.    


In particular, the new “In-Residence” programs which places scientists in newsrooms, and 


journalists in laboratories takes cross cultivation to a whole new level and has been widely 


applauded as a hugely educative and beneficial experience for all participants.  


“CSL has supported the AusSMC for many years.  Since its inception, we believe there has been 


a noticeable improvement in way that evidence-based science is reported by the mainstream 


media.  Accurate media reporting is a crucial element of public debate and it is important that 


we, the scientific community, continue to support initiatives like the AusSMC”. 


About CSL 


CSL (ASX:CSL) is a leading global biotherapeutics company with a dynamic portfolio of life-


saving innovations, including those that treat haemophilia and immune deficiencies, as well as 


vaccines to prevent influenza. Since our start in 1916, we have been driven by our promise to 


save lives using the latest technologies. Today, CSL — including our two businesses CSL 


Behring and Seqirus — operates in over 30 countries with more than 14,000 employees. Our 


unique combination of commercial strength, R&D focus and operational excellence enables us 


to identify, develop and deliver innovations so our patients can live life to the fullest. 


Media Contact 


Sharon McHale, Head of Public Affairs. 


+61 3 9389 1506 / +61 409 978 314 / sharon.mchale@csl.com.au
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